Precedent Terms and Conditions of Sale

Please read these Terms carefully, as they set out our and your legal rights and obligations in relation to the Products
 that we sell. 

1.
Definitions and interpretation

1.1
In these Terms:


“Contract” means a contract between the parties for the sale and supply of 
Products entered into in accordance with Clause [3];

“Customer” means the customer for the Products as specified in [document]
;

“Force Majeure Event” means an event, or a series of related events, that is outside the reasonable control of the party affected (including power failures, industrial disputes affecting any third party, changes to the law, disasters, explosions, fires, floods, riots, terrorist attacks and wars);

“Prices” means the [Supplier's standard list] prices for the Products as [sent by the Supplier to the Customer / published on the Supplier's website] from time to time;

“Products” means the products which may be or are purchased by the Customer from the Supplier under these Terms (details of which are set out in [document]
);

“Supplier” means [company name], a company incorporated in [jurisdiction] (registration number [number]) having its registered office at [address];
 and

“Terms” means these terms and conditions of supply.

2.
These Terms 


These Terms and [document(s)]
 contain the only conditions upon which the Supplier will deal with the Customer, and they govern all Contracts to the exclusion of all other terms and conditions.  

3.
Contracts

[3.1
Each written quotation for the supply of Products given by the Supplier to the Customer will be deemed to be an offer by the Supplier to supply Products to the Customer subject to these Terms.

3.2
In order for a Contract to come into force:

(a)
the Supplier must submit a written quotation to the Customer; and

(b)
the Customer must send to the Supplier its written acceptance of that quotation, together with its written acceptance of these Terms, within [10] Business Days of the date of issue of the quotation;


and upon the receipt by the Supplier of the written acceptance of the quotation in accordance with this Clause [3.2] a Contract will come into force between the parties.]


...

This is a sample document, showing the first few sections of a premium precedent available from:

http://www.contractology.com
�	This terms and conditions of sale template is intended for use in connection with the business-to-business sale and supply of goods or products.  It is drafted to protect the interests of the Supplier, rather than those of the Customer.  





�	Depending upon the subject matter of the document, you may wish to change “Products” to “Goods”.





�	Specify the document in which the Customer is identified.  Companies and other registered entities should be specified by reference to their registered numbers.  





�	Specify the document where the Products which may be purchased under these Terms are listed.   Alternatively, list the products here.





�	Where the Supplier is a sole trader or partnership rather than a company, the following definitions may be used: 





	sole trader: “[individual name] trading as [business name], which has its principal place of business at [address];”





	partnership: “[partnership name], a partnership established under [applicable] law having its principal place of business at [address];”





�	You should refer here to the other documents containing the agreed contractual terms (e.g. an order confirmation or a quotation specifying the type of Products ordered, the delivery dates, and the Prices).  This provision should be consistent with Clauses 3 and 13.6.





�	Describe the contracting process in Clauses 3.1 and 3.2.  We have suggested two different options: one that involves a quote/acceptance process and one that involves and order/order confirmation process.  





	Also, think about how the Customer will give its agreement to these Terms, and specify that here.  If the Customer does not give its express agreement to these Terms, they may not be incorporated into the contract of sale.








